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2011 was a year of highlights and giant leaps forward 
despite a sluggish economy. A barometer that was 
compiled by Mike Schüssler of economists.co.za shows 
that KwaZulu-Natal’s economy grew by only 1.2% year-
on-year in September 2011 – the slowest growth since 
December 2010. On a one-month and three-month 
basis, the province’s economy declined by 1.6% and 5% 
respectively. 

While economic growth was down in most provinces 
during this period, KwaZulu-Natal seems to be one of 
the hardest hit. However, as was the case in most other 
provinces, the provincial barometer still grew (3.4% year-
on-year – the lowest growth in almost a year).

But, within this framework, Trade & Investment KZN is 
cautiously hopeful that new investments, particularly 
foreign direct investments, will continue to come through 
for the 2012 financial year. We did, in the last two quarters 
of 2011, secure R1.56-billion-worth of investments, which 
has the potential to create 7 800 jobs. 

During 2011, the governments of Mozambique and 
Swaziland, along with KwaZulu-Natal, launched 
East3Route, a tourism route through the three regions, 
that is being marketed to tourists. The excursion was 
conducted over three days in St. Lucia (SA), Ponto 
Du Oro (Mozambique) and Mbabane (Swaziland) and 
attended by up to 300 media, tourism, business and 
government guests at each venue. Trade & Investment 
KZN was instrumental in organising and staging the 
events, which will be held annually going forward.

In this vein, Trade & Investment KZN has also initiated 
discussions with IFA (which owns Zimbali Fairmont Hotel 
and CNBC Arabia) to co-operate in marketing KwaZulu-
Natal in the Middle East.

During the year, Trade & Investment KZN was invited to 
chair the Catalytic Project Brokering Unit, which brokers 
policy advocacy and is part of the Provincial Planning 
Commission. The unit’s objective is to facilitate any 
private or public sector project that is strategic in nature 
but is not progressing fast enough.

We also initiated discussions with both Wits and 
Stellenbosch business schools with an objective of 
crafting study programmes that are tailor-made for 
investment and trade promotions. 

Internally, the Human Resources and Remuneration 
Committee encouraged management to fast-track 
training on skills such as the handling of disciplinary 
hearings and interviewing of job applicants – which is 
benefiting all of Trade & Investment KZN’s staff.

And on a very positive note, Trade & Investment KZN 
formalised its conversion from a section 21 company into 
a schedule 3C public entity as required by legislation, 
and was registered by National Treasury as such.

Solid plans are in place to build on these foundations, and 
here’s hoping that 2012 surpasses all our expectations.

Zamo Gwala
Chief Executive Officer, Trade & Investment KZN
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Trade & Investment KZN last year accompanied Michael 
Mabuyakhulu, MEC for Economic Development and 
Tourism, to Queensland, Australia, to attend an export 
summit. 
A number of KZN-based companies are showing interest 
in Queensland as an entry-point for the export of their 
products into the rest of Australia. Trade & Investment 
KZN recruited companies in the mining, renewable 
energy, logistics and tourism sectors to showcase at 
Queensland Export Week. These businesses promoted 
their exports with a view to expanding their operations 
in the region and encouraging joint-venture possibilities. 
Trade & Investment KZN has since increased awareness 
in the Australian state of SA in general, and KZN in 
particular, by forging links between government and 
business leaders.

Within the initial engagements, Trade & Investment KZN 
and Trade and Investment Queensland agreed to sign a 
letter of co-operation. This agreement was signed during 
Trade and Investment Queensland’s Export Week which 
was held in October 2010. It was agreed that actions will 
be developed during the cooperation arrangement period 
ending 2015 including:

      · Exchanging trade missions

           · Information sharing to allow both parties to        
             enhance their understanding of each other

         · Exchange of appropriate business leaders,  
           researchers and government officials

        · Joint support of bilateral conferences, symposia or  
          meetings

           · Jointly promote industry and business opportunities 
          through our networks; and

· The possibility of using the infrastructure owned by each 
of the offices in order to enhance the partners’ presence 
in each market. This was in particular reference to the 
UAE market.

It was agreed that Trade and Investment Queensland 
and Trade & Investment KZN will be responsible for 
co-ordinating and facilitating any resultant activities 
linked to the provincial partnership agreements reached 
(associated with the economic development principles).

Back From l-r: Ricky Bhikraj, Transnet; Zamo Gwala, Trade & Investment KZN; Khanyi Gasa, Enterprise Illembe; Andrew Leyman, Durban 
Chamber of Commerce and Maurice Bromley, SA-Thailand Chamber of Commerce.  Front From l-r: Pete Siwarak Noiam, Index Living Mall, 
Vevelo Kwepile, SA Embassy Bangkok; Ratchnee Wattanawisitporn, Thailand Board of Investment, Nalelei Wasa, Tourism KZN

First Name and Surname: ……………………………………….…….…… Address: …………………………………………...................

Tel: ….………….………………….......………………….………………….... Email: ..…..…………………………………………………...

I would like to receive Emnothweni 
       
I would like more information about Trade & Investment KwaZulu-Natal   

Please return completed coupon to:
Trade & Investment KwaZulu-Natal Marketing and Communications Department, PO Box 4245,
Durban, KwaZulu-Natal, South Africa, 4000                                         Fax: + 27 (0)31 368 5888

AustraliaFacilitating trade
with Australia

The SA Embassy in Thailand last year led a delegation 
to KwaZulu-Natal. Trade & Investment KZN conducted 
tours and site visits with the visitors, highlighting 
KwaZulu-Natal’s competitive advantages and promoting 
the province as SA’s premier investment destination and 
leader in export trade. The delegation expressed interest 
in exploring opportunities for investment and trade, 
particularly targeting the province’s chemicals, paper, 
plastics, construction and renewable energy sectors.

Forging ties with Thailand

Should you wish to access business information or learn more 
about Trade & Investment KwaZulu-Natal electronically, please 
click on our email address.

Be assured that your email enquiry is important to us and it will 
receive priority attention.

Trade & Investment KZN @ a click
Super-slick information
provision at the click of a button…

INFO@TIKZN.CO.ZA
We’re just a click away!

DRIVING THE BUSINESS OF TRADE AND INVESTMENT
TALK TO US
If you would like to receive our newsletter, Emnothweni, in order to keep abreast of all our provincial initiatives and investment or 
trade opportunities, or for more information about our organisation and its role, please complete the coupon below:
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Korean Expo 2011, the first event of its kind to be 
sponsored by Korea Trade-Investment Promotion 
Agency (KOTRA) in Africa, was Africa’s largest-to-date 
showcase of technologies and potential  investors from 
Korea. Facilited by Trade & Investment KZN’s Gauteng 
office, the show encouraged Korean firms to partner with 
African companies in areas of mutual interest. 

Eighty four companies, predominantly from the 
electricity, ICT, green energy, automotive, machinery 
and healthcare sectors, participated. While most Korean 
firms at the expo were SMEs, they were selected 
because of their outstanding product quality, potential for 
global competitiveness and investment-ready resources. 
Multinational giants Samsung Electronics, Hyundai 
Motors and POSCO were also represented.

Following the event, it seems likely that several South 
Korean companies will establish multibillion-rand 
manufacturing plants in SA. POSCO has already 
opened a local branch office to investigate investment 

opportunities. In addition, Trade & Investment KZN 
has met with Hyundai to introduce companies that are 
seeking joint ventures, and also facilitated programmes 
for two large Korean firms in the food processing and 
metal components sector. Other leads being followed 
up on are in the automotive, heavy machinery and food 
processing sectors.

Mzansi gains exposure 
in Mozambique
Assisted by Trade & Investment KZN, local company 
Mzansi Mobile Fridges last year attended the Feira 
Internacional de Maputo (FACIM) international exhibition 
in Maputo, Mozambique.
FACIM’s main objective is to promote commercial 
activities, stimulate production and consumption, and 
integrate Mozambique’s economy into both the Southern 
Africa Development Community (SADC) and world 
economies.
The expo is a general trade fair and meeting point for 
producers, salespeople, investors, importers, exporters 
and buyers, and, due to its location, is an important entry 
for South African and foreign entrepreneurs to promote 

their businesses in the SADC region. Trade & Investment 
KZN is using its FACIM participation to strengthen 
cross-border relations with SADC partners, thereby 
strengthening the economies of all the countries that are 
involved. 
Zamo Gwala, Trade & Investment KZN CEO, says: 
“With two of Africa’s busiest ports, the new cargo and 
passenger airport in Africa, and world-class road and rail 
infrastructure, KwaZulu-Natal enjoys the strategic and 
competitive advantage of being a global gateway into 
southern Africa and to the world. Its strategic location 
and advanced property development sector ensure a 
competitive edge for both local and foreign investors”.

Trade & Investment KZN facilitated participation for 

the following KwaZulu-Natal-based companies:

• Akacia HealthCare

• First Impression Promotion

• Big Eye Investments 58

• Koreanboyz / Sparesboyz

• WSP (KZN)

• Land and Sea Shipping

• Dezzi Engineering

• Richards Bay Industrial Development Zone

A new initiative by the Department of Trade 
and Industry, the SA Handmade Collection, 
celebrates the fusion of heritage with the 
future, tradition with imagination, creativity 
with business know-how. As a brand, this 
definitive collection represents the highest 
quality design-led, environmentally 
friendly products that conform to fair trade 
standards. Each work in this collection 
represents a strategic step that has been 
taken by its creator towards becoming 
a successful local entrepreneur and 
exporter.
Trade & Investment KZN and the 
Department of Economic Development 
and Tourism facilitated applications from 
KZN-based crafters, and eThekwini’s 
Business Support Unit assisted with 
getting them to Gauteng for meetings 
with potential international buyers. Some 
of these crafters have been invited 
to participate in Germany’s Ambiente 
2012 Expo – including Tusani African 
Enterprise, Kalugongolo Trade Enterprise, 
Mavish Trading, Nomvuselelo Mavundla, 
Bright Idea and Angeline Masuku.

All eyes on Korea
REcogNITIoN – ANd 

oppoRTuNITy – FoR 

locAl cRAFTERS
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Two companies from KwaZulu-Natal recently attended 
a business management seminar at the University of 
Wisconsin-Madison, USA. The seminar was initiated by 
Chicago-based Charles Manuel, who holds the position 
of Consul Economic with the SA Consulate General. 
Manuel works with Minority Supplier Development 
councils in various states with the aim of establishing 
supply relationships and partnerships for SA’s emerging 
exporters and SMEs. 
The Wisconsin Minority Supplier Council, headed by 
Dr Floyd Rose, sponsored Plastech Industrials and 
Mpilende Foods, which were selected from a number of 
entrants based on strict criteria.
The two-week seminar aimed to:
• Enhance the management expertise of minority  
  business owners.
• Increase opportunities for entrepreneurial success.
• Provide an environment in which business owners 
  could network, interact and learn from a broad 
  spectrum of entrepreneurs and educators.

Talks included:
Growth by Acquisition (Dr Ulice Payne)
Payne talked about the elements that should be 
considered when checking the viability of a business. He 
said that, first and foremost, investors should question 
whether or not there is a demand for a particular type of 
business, ask who the major competitors are and define 
what makes the intended products and services unique. 
Supply Chain Management in a Global World (Dr 
Heinrich Steins) 
Steins spoke about how US-based companies need to 
look at global partners. He said that the company that he 
represents, John Deere, is looking towards the BRICS 
countries for growth as this is where urbanisation and 
need for infrastructure are happening the fastest. He 
foresees the growth segments to be agriculture, mining, 
and alternative energy resources. 
Financial Analysis and Benchmarking (Dr Phil 
Greenwood) 
The objective of Greenwood’s lecture was to understand 

financial statements in order to gain insight into results 
and competitor comparisons. Ratios such as productivity, 
profitability, efficiency, solvency and liquidity were 
discussed.
The Johnson Bank Story (Ken Pinckney) 
After relating the story of the founding of Johnson’s Bank, 
an institution that was founded to meet the specialised 
needs of Wisconsin’s citizens, Pinckney discussed 
financial products that are tailored to meet the needs of 
SMEs.
The Foundation of a Successful Export Partnership 
(Neil Lerrner)
This discussion centred on the global supply chain 
environment, and how working to create mutual benefit 
among partners is a key element for success. Lerrner 
said that the importance of cross-functional teams is to 
work together to align business strategies, which, in turn, 
can optimise price and ensure timeous delivery. 
Success and Failure Factors and Next Steps (Dr 
Floyd Rose)
Rose encouraged participants to talk to each other about 
the way forward and how best they can forge business 
opportunities between SA and the USA.

Plastech Industrials was represented at the 
seminar by Premi Subramany. Plastech trades and 
distributes raw materials and chemicals for plastics, 
inks, adhesives and PU foam manufacturing for 
local and international markets. Its suppliers are 
based in SA and have sole distributorship with 
major international suppliers for all chemical 
requirements. 
Tel: +27 (0)31 465 0906
Email: premi@plastec.co.za

Mfundo Thango represented Mpilende Foods, 
which manufactures enriched food products for 
government and humanitarian aid organisations. 
Much of its product is exported north of SA’s 
borders.
Tel: +27 (0)31 201 6923
Email: mfundo@mpilendefoods.co.za

Trade & Investment KZN last year signed a memorandum 
of understanding with the Southern Africa Stainless Steel 
Development Association (SASSDA), in terms of which it will 
promote and highlight the growth of the sector in KwaZulu-
Natal. Co-operation under the memorandum includes, but is not 
limited to, the services offered by the two institutions, including:
• The facilitation of business expansion programmes and 
  development needs.
• Capacity building for member firms.
• The exchange of information on market intelligence,  
  inward investment and buying missions, outward  
  trade missions, and trade leads.
• Market development programmes.
• Seminars and workshops.
• Access to meeting rooms and databases.

Zamo Gwala, Trade & Investment KZN CEO, says that the 
ultimate goal of the memorandum is to promote collaboration 
and co-operation between Trade & Investment KZN and 
SASSDA and contribute to the goals and objectives of both 
institutions: “The two organisations will work hand-in-hand to 

contribute to the growth of the stainless steel sector in KwaZulu-
Natal.”
The 2011 export figure for stainless steel is an impressive 315 
829 tons, and its low maintenance requirements and cost, as 
well as its durability and tarnish-, corrosion- and fire-resistance 
make it perfect for a host of growing applications. For example, 
construction – which, being expected to double in size over 
the next six to seven years, is SA’s fastest-growing sector – is 
presenting healthy opportunities for the metal. 

Trade & Investment KwaZulu-Natal hosted two business 
information networking sessions in Gauteng on 11 
November 2011. The first was a breakfast networking 
session hosted for exporters based in Gauteng, which 
was followed by an afternoon networking session with the 
African trade offices, embassies and high commissions 
based in Gauteng.
In keeping with its mandate, Trade & Investment KwaZulu-
Natal not only aims to promote foreign direct investment 
into the province but to also assist local companies in 
gaining access international markets.

One of the organisation’s strategic objectives is to 
target Gauteng based exporting companies that are 
dispatching from Gauteng and utilising the ports of 

Durban and Richards Bay. The Trade & Investment KZN 
Gauteng satellite office offers its services to be utilised as 
a networking tool for these companies.
 
Representatives of Trade & Investment KZN introduced 
the services offered by the agency. Also presenting on 
the day were Small Enterprise Development Agency 
(SEDA); the Department of Trade and Industry (DTI); and 
the Durban Exporter’s Club.
 
Topics ranged from assistance to emerging 
manufacturers, export incentives, Export Market and 
Investment Assistance (EMIA) applications, and export 
promotional activities, specifically into Africa. 

Trade & Investment KwaZulu-Natal 
strengthens ties with Gauteng businesses

KZN businesses network with 
USA-based counterparts
Wisconsin Business Management Seminar

MATchlESS SuppoRT FoR ThE 

STAINlESS STEEl SEcToR
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The world’s port cities, such as Durban, are gateways 
for capital investment, job creation and technology, and 
they therefore play a role in economic development and 
growth and serve as a conduit of the growing world market. 
Global trends dictate that, for successful port and urban 
development, it is necessary to build relationships between 
city government, port authorities, operators and users 
of facilities and services, thus promoting public-private 
partnership for broader economic development.
The Economic Development Unit of the eThekwini 
municipality and the maritime industry last year instituted the 
eThekwini Maritime Cluster, a section 21 company, in order 
to create a platform on which Durban maritime stakeholders 
can work together towards a common goal of improving 
competitiveness in order to contribute to the economic 
growth of both Durban and KZN. The cluster focuses 
on enterprise development; knowledge management; 
marketing (including maritime industry promotion, netwoking 
and advocacy, and market access); maritime safety, health 
and environment; and skills development.
To mark National Transport Month (October) various local 
parties last year focused on job creation and service delivery. 
In Durban, the eThekwini Maritime Cluster in partnership with 
Trade & Investment KZN, the Economic Development and 
Investment Promotion Unit of the eThekwini Municipality, 
and the Department of Economic Development and Tourism, 
hosted a summit. Their objectives were to:
• Provide an overview of the maritime industry and the 
  economic value of the port city of Durban.

• Identify the growth and development opportunities  
  as well as the critical challenges that exist in Durban.
• Identify clear and practical recommendations for 
  interventions.

Speakers included Professor Trevor Jones of the University 
of KZN, Selvan Pillay of Transnet, Andrew Mather of the 
eThekwini municipality, Andrew Thomas of Ocean Africa 
Container Lines, Dave Watts from the SA Association of 
Freight Forwarders and Rob Deane of Elgin Brown and 
Hamer, who presented an overview of the boat- and ship-
building and repair sector. Other areas that were identified 
by the speakers as key drivers of economic growth in 
maritime business include:
• Enterprise development; 
• Infrastructure development and access to market and 
  finance;
• Maritime skills development; and 
• Port city tourism.

Trade & Investment KZN is proud to have hosted 
the International Entrepreneurship and Investment 
Conference in conjunction with KwaZulu-Natal’s MEC 
for Economic Development and Tourism, the Honourable 
Michael Mabuyakhulu. The event focused on the current 

investment climate, as well as packaging investment 
opportunities within the province and the greater SADC 
region. Another key focus was entrenching the culture 
of entrepreneurship by remodeling it around innovation.

Guest speakers pictures at the eThekwini Maritime summit l-r: Andrew Thomas, 
Dave Watts, Rob Deane and Lester Bouah

Trade & Investment KwaZulu-Natal, in partnership with Dubai-based Aura Events International, hosted the 
KZN Investment Seminar, in Dubai, during November 2011, with the aim of strengthening KwaZulu-Natal’s 
image and presence in the Middle East. 
Trade & Investment KZN’s primary objective in hosting such an event is to showcase KwaZulu-Natal as 
a world-class and viable trade and investment destination, and also to secure foreign direct investment 
into the province. The seminar was used to present KwaZulu-Natal’s trade opportunities and investment 
potential to high-net-worth individuals and business organisations from across the Gulf states and the 
Middle East who have an interest in opportunities in SA.
The KZN delegation was led by Zamo Gwala, Trade & Investment KwaZulu-Natal CEO. He was 
accompanied by targeted business and organisation leaders, and project owners, from the province.

MiddleTrade & Investment KZN 
courts the Middle East

Positioning the port in order 
to promote economic growth

Investment and 
entrepreneurship
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During 2011, Trade & Investment KZN co-sponsored the 
Eighth Durban International Boat and Lifestyle Show. 
KwaZulu-Natal has the second-highest proliferation 
of boat-builders in SA, and Trade & Investment KZN 
is committed to bringing about transformation in the 
industry. Support and participation were pledged by 
the Sharks Board, Sharks rugby team, Department of 
Economic Development and Tourism, and Ethekwini 
Maritime Cluster.

Apart from its information stand at the show, Trade & 
Investment KZN hosted a stakeholder breakfast and 
the exhibitor’s cocktail evening. As a result of its efforts, 
Trade & Investment KZN was presented with an award 
for “propelling the industry forward”.

Accompanied by the Department of Trade and Industry 
and a number of KwaZulu-Natal-based companies, Trade 
& Investment KZN visited Angola last year to explore 
business linkages with Luanda and Benguela. In line with 
the Angolan government’s drive to diversify its economy 
and encourage trade and private investment outside 
of the oil and gas sector, the SA delegation comprised 

companies in the construction, civil engineering, retail, 
information and communication technology, and clearing 
and forwarding sectors
The visit follows a 2009 visit by President Jacob Zuma to 
Angola, during which a memorandum of understanding 
on trade co-operation was signed.

Angolan visit aligns with 
2009 MOU

Keeping the boat-
building industry afloat

Zamo Gwala, CEO, Trade & Investment KZN and Sethakgi Kgomo, 
Executive Director SASSDA signing the MOU

The ICC Durban last year hosted its biggest conference: 
the UN Framework Convention on Climate Change 
(UNFCCC), the 17th Conference of Parties (COP17) and 
the 7th Conference of the Parties serving as the Meeting 
of the Parties to the Kyoto Protocol (CMP7). The COP 
event is an annual meeting that is aimed at assessing 
progress in dealing with climate change. 
At the CCR (Climate Change Response) expo, where the 
main goal is to raise awareness of how climate change 
is affecting the planet and how earth observation can 
be used to monitor and assess these changes, Trade & 
Investment KZN hosted local companies that are driving 
stimulation of the green economy in KZN and South 
Africa, in the wind, biogas, hydro and waste spheres.

Dew “makes” water from the atmosphere. It is looking to 
technology to bring water to areas that are off the grid.

Use-it uses recycled waste material in the building 
industry. This will become particularly important when the 
Waste Management Act takes effect, as the legislation 
will have enormous consequences for the management 
of waste that currently makes its way onto landfill sites.

Umoya manufactures a vertical axis wind turbine from its 
plants in Cape Town and Durban. 

3 Energy/Astrum Energy developed the largest wind 
farm in KZN, in Huhluwe and Richards Bay, with a 
combined value of R1.65-billion and an expected output 
of 130MW.

South African Sugar Association is developing ethanol 
production and cogeneration from biogases. This sector 

holds enormous potential for renewable energy in terms 
of job creation and electricity generation from renewable 
sources.

COP 17 was held in Durban from 28 November to 9 
December, 2011. This was the first time that such a 
conference had been held in Africa, and it provided a rare 
and valuable opportunity for broader awareness around 
climate change and climate change response.
Other events took place parallel to COP17. Of these, 
the Public Climate Change Outreach and Mobilisation 
Programme was intended to:
• raise the general public’s awareness around climate  
  change; 
• inspire South Africans to start making climate-friendly 
  choices;  
• provide a platform for all South Africans to have their 
   voices heard in the development, compilation, approval 
   and implementation of the South African COP 17 
   negotiating position; and
• showcase South Africa as a responsible global citizen.

Trade & Investment KZN 
goes green with Innovation

Ross B.-Walters pictured at the Dew exhibition stand. Dew is already established 
as a premium brand within the hospitality industry, sold as house water in a 
number of Durban’s top restaurants and hotels

The Umoya vertical axis wind turbine which is 
well suited to urbanized, small to medium-scale 
applications

The Trade & Investment KZN stand housing the KZN renewable energy 
companies
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Supported by its Gauteng office, Trade & Investment 
KZN’s Export Promotion and Development Unit facilitated 
the participation of six companies at last year’s SAITEX 
exhibition. The six all benefited by securing export 
contracts, and Trade & Investment KZN is following up 
on a number of other queries.
• Evernu Plastics: plastic and stainless steel 
   homeware
• Thokola Khaya Designs: traditional garments 
   industrial workwear 
• Maridadi Designs: pewter jewellery and corporate gifts
• Percy Leather: leather bags, belts and hats
• Mzanzi Fridges: mobile fridges and kitchens
• Royal Tea Packers: boxed tea

Interesting SAITEX 2011 statistics
- The co-located SAITEX and Africa’s Big Seven events 
  attracted 644 companies from 32 countries (compared  
  to 2009’s 401 companies from 39 countries).
- 431 product categories and 3 014 different items were 
  showcased.
- The combined attendance was 12 803 visitors 
  from 42 countries, of which 61 percent were owners, 
  MDs, directors or members of companies and close 
  corporations and 53 percent could authorise purchases.
- Visitor profile (some visitors recorded multiple functions):
• Distributor: 19 percent
• Entrepreneur: 19 percent
• Manufacturer: 17 percent

• Importer: 16 percent
• Retailer: 12 percent
• Wholesaler: 11 percent
• Exporter 10 percent
• Agent: 9 percent
- Visitors’ reasons for attending (some visitors recorded 
  multiple interests):
• Looking for new business: 42 percent
• Networking with other businesses: 32 percent
• Seeing what’s new on the market: 31.7 percent
• Wanting to make international business contacts: 
  31 percent
• Looking to start businesses: 16 percent
- Visitors’ primary business sector interests:
• Food, beverages and catering
• Machinery for manufacturing and packaging
• Fast-moving consumer goods
• Retail-ready products
• Building and construction products
• Electrical and electronic products
• Hardware and tools
• Office equipment and stationery
• Plastic products
• Textiles and clothing
• Indoor and outdoor furniture
• Kitchen appliances and cookware
• Fabrics
• Homeware
• Home entertainment systems

Success at SAITEX
District Profile: Sisonke 
District Municipality

Municipal Manager:  
Mr N.M. Mabaso   
   
Sisonke District Municipality:   
Physical Address:
40 Main Street, Ixopo, 3276

Tel:  +27 (0)39 834 8700 / +27 (0)39 834 8700      
Website: www.sisonke.gov.za 

Postal Address:
Private Bag X501, Ixopo, 3276

Local economic development (LED) is about local people 
working together to achieve sustainable economic growth 
that brings economic benefit and quality of life which will 
improve communities. 

FOREIGN DIRECT OPPORTUNITIES TO LOOK INTO  
IN SISONKE

AGRICULTURE
The district has excellent weather, and high quality soils 
and river streams that dissects the landscape, giving 
opportunities for high-value agricultural production. 
Small-scale irrigation, including commercial schemes, 
is a possibility in many areas. Attempts will be made to 
partner communities with commercial farmers for skills 
transfer and mentorship, and also to unlock Agri-BEE 
opportunities.

FORESTRY AND ENVIRONMENT
Plantation cover consumes a significant portion of the 
district and maximum opportunities to adding value to 
wooden products needs to be explored.
- In partnership with local municipalities and owners 
  of commercial plantations, an application for funding 
  will be submitted to European Union for a district wide 
  bio-fuel project. The aim is to make bi-product from the 
  waste material emanating from sawmills, through labour 
  intensive means.

SMME
The district will be fully responsible for SMME development 
and promotion which will include nurturing, supporting 
and growing sustainable and profitable businesses that 
create more job opportunities.

TOURISM
Attempts to create a unique tourism brand that will direct 
tourism spend towards the district are approaching 
fruition. High impact tourism projects have been identified 
and the supported by the district. They are :
- Avi Tourism – bird watching with local people being 
  trained to be tour guides and community guest houses 
  being developed along the birding trail.
- Rail Tourism – Revitalisation of railway lines and 
  utilising the steam train for adventure tourism. This will 
  be supplemented by rail bikes for tourist attraction.
- Mission Tourism – Revitalisation of old mission station 
  for economic development activities and to attract 
  tourists.

LAND REFORM AND USE
The district municipality will have responsibility to ensure 
maximum utilisation of under utilised land. It will promote 
partnership with communities or land stakeholders to 
initiate business ventures that will create job opportunities 
for both owners and communities, and Memorandum of 
Understanding (MOUs) will be signed for the long-term 
use of land.

Mayor: Cllr. Mluleki Ezekiel Ndobe of Sisonke

Trade & Investment KwaZulu-Natal is a South African trade and inward 
investment promotion agency, geared to promote the province of 
KwaZulu-Natal as a world-class business investment destination and to 
vigorously encourage trade by assisting local companies identify viable 
international markets and to successfully access export channels.

KwaZulu-Natal is home to the country’s second largest economy and 
– with the country’s two major ports, Durban and Richards Bay – has 
emerged as a major hub of industrial development in sub-Saharan 
Africa.

In actively promoting business investment in and trade with KwaZulu-
Natal, our organisation service offerings include:
• The facilitation of joint ventures;

• The facilitation of business linkages between small and big business;
• The timeous provision of relevant and reliable information to both 
  prospective and new investors and traders;
• Assistance to both prospective and existing investors regarding 
  applications for investment and export marketing incentives;
• Assistance to foreign investors in terms of applications for work 
  permits;
• The negotiation of local government incentives on behalf of investors;
• The provision of project support and aftercare services to investors;
• The provision of assistance to emerging international traders;
• Assistance with regards to international trade enquiries;
• Assistance to investors in locating suitable premises; and
• Assistance to investors in securing project and operational finance. 

Our service offerings
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DRIVING THE BUSINESS OF TRADE AND INVESTMENT

If you are interested in learning more about the business activities of Trade & Investment 

KwaZulu-Natal, are seeking information about KwaZulu-Natal or are aiming to pursue 

investment or trade opportunities, please feel free to engage us.

Engage us

Durban

PO Box 4245, Durban 4000

KwaZulu-Natal, South Africa

Trade & Investment House

Kingsmead Office Park, Kingsmead Boulevard,

Stalwart Simelane Street, Durban

+27 (0)31 368 9600

+27 (0)31 368 5888

info@tikzn.co.za

www.tikzn.co.za

This newsletter is published 
in good faith and every 

effort has been made to 
ensure that the information 
was true and correct at the 

time of going to print.

Gauteng

Financial Place, 99 George Storrar Avenue

Groenkloof, Pretoria, 0181

+27 12 346 4386

+27 12 346 4774

Trade & Investment 
KZN Personalities

Zamo Gwala
Chief Executive Officer
zibuyile@tikzn.co.za
+27 (0)31 368 9601

Lester Bouah
GM: Investment Promotion Resources
lester@tikzn.co.za
+27 (0)31 368 9626

Neville Matjie
GM:Export Development and Promotion
neville@tikzn.co.za
+27 (0)31 368 9605

Sizwe Mbanjwa
GM: Investment Promotion Services
sizwe@tikzn.co.za
+27 (0)31 368 9622

Donny Pethan
GM: Business Retention and Expansion
donny@tikzn.co.za
+27 (0)31 368 9627

Nkosana Sifumba
GM: Knowledge Management 
nkosana@tikzn.co.za
+27 (0)31 368 9628

Wendile Gumede
GM: Marketing and Communications
wendile@tikzn.co.za
+27 (0)31 368 9603

Lingiwe Nyamande
Chief Financial Officer
lingiwe@tikzn.co.za
+27 (0)31 368 9606

Mxolisi Zwane
GM: Human Relations
mxolisi@tikzn.co.za
+27 (0)31 368 9618


